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1 . Accredit requesting system comprising: 

means for receiving a reservation for future services from a customer; 

means for creating in a central facility a first data record including information about 
the customerA 

means for transmitting the customer information to a credit provider as part of a 
request for a linAof credit for the customer; 

means for receiving from the credit provider an indication whether the line of credit 
has been approved ffor the customer; and 

means for creates; Second data record indicating a credit status for the customer. 



2. The system of claim 1 , further comprising 

means for indicatingWceptance of the line of credit by the customer; and 
means for transmitting to the credit provider an activation code reflecting acceptance 
by the customer of the line of credit. 

3. The system of claim 1 , further comprising 

means for evaluating the customer information to prescreen the customer to 
determine whether to transmit the customer information to the credit provider. 



LAW OFFICES 

Finnecan, Henderson, 
Farabow, Garrett 
6 dunner,llp. 

1300 I STREET, N. W. 
WASHINGTON, DC 20005 
Z02-A08-4000 



20 



1 



4. l$he system of claim 1 , wherein the means for creating the first data record includes 
me&ns for recording a line of credit amount as part of the customer information. 



5. The syktem of claim 1 , wherein means for creating the first data record includes 

means fotatoring, as part of the customer information, a customer transaction history. 



6. The system oK claim 1, further comprising 

means for receiving from the credit provider an indication of an amount of credit the 
credit provider is willing tajautftfonze. 
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7. The system of claim 6, mrther comprising 

means for transmitting to tfye credit provider a guarantee of a credit amount over the 
authorized amount of credit. 



8. The system of claim 1, further comprising 

means for offering financial incentives to the customer to accept the credit line. 



i | 9. The system of claim 8, further comprisir 

means for giving the customer the financiaiincentives. 
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■ j 10. A method for requesting credit for a customer comprising the steps of: 
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receiving a reservation for future services from the customer; 

creating a first data record in a central facility including information about the 
customer and the reservation; 

transmitting the customer information to a credit provider as part of a request for a 
line of credit for Yhe customer; 

receiving nom the credit provider an indicator that the line of credit has been 
approved or denied; and 

creating a second data record indicating a credit status for the customer. 

1 1 . The method of claimYlO, further comprising 

receiving acceptance-eme line of credit by the customer; and 
transmitting to the crediOjjrovider an activation code reflecting acceptance by the 
customer of the line of credit. 

12. The method of claim 10, further comprising 
evaluating the customer information tb prescreen the customer to determine whether 

to transmit the customer information to the credit provider. 

13. The method of claim 10, wherein the step of creating the first data record includes 
recording a requested line of credit amount as part of the customer information. 
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14. l^ie method of claim 10, wherein the step of creating the first data record includes 
storing, as part of the customer information, a customer transaction history. 

1 5. The method of claim 10, further comprising 

receiving horn the credit provider an indication of an amount of credit the credit 
provider is willing reauthorize. 
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16. The method of claim 15, further comprising 
transmitting to the creoij provider a guarantee of a credit amount over the authorized 

amount of credit. 

17. The method of claim 10, furtherVomprising 
offering financial incentives to theVustomer to accept the credit line. 

1 8. The method of claim 1 7, further comprising 
giving the customer the financial incentives^ 
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1 9. A computer readable medium having a computer readable program code comprising: 
means for causing a computer to receive a reservation for future services from a 
customer; 

means for causing a computer to create a first data record including information about 
the customer; 
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leans for causing a computer to transmit the customer information to a credit 
provider as part of a request for a credit line for the customer; 

meafts for causing a computer to receive from the credit provider an indication 
whether the credit line for the customer has been approved; and 

means fair causing a computer to create a second data record indicating a credit status 
for the customer. 
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20. The medium of claim 19, further comprising 
means for causing a computer to receive acceptance of the line of credit by the 

customer; and 

means for causing a^c^fe^uter to transmit to the credit provider an activation code 
reflecting acceptance by the customer of the line of credit. 

2 1 . The medium of claim 1 9, whe\ein the means for causing the computer to create the 
first data record includes means for causing the computer to record a requested line of credit 
amount as part of the customer informatiol 
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22. The system of claim 19, further comprising 

means for causing the computer to receive from the credit provider an indication of 
an amount of credit the credit provider is willing to authorize; and 

means for causing the computer to transmit to the credit provider a guarantee of a 
credit amount over the authorized amount of credit. 
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23. & credit line issuing system comprising: 
means for receiving from a sponsoring organization customer information and a 

request fona credit line for a customer; 

means for determining whether the customer should be offered the credit line; 

meanafor transmitting an indication to the sponsoring organization whether the credit 
line has been approved for offer to the customer; 

means foncreating a customer account including information about the customer and 
the credit line offerto the customer; and 

means for activating the customer account upon receipt of an indicator from the 
sponsoring organizationNtfiat the customer accepts the offer of the credit line as part of a 
chargeable event with the y^nsoriag organization. 

24. The system of claim 23\ wherein the means for receiving customer information 
includes 

means for receiving from tlife sponsoring organization as part of the customer 
information a previous transaction histoty of the customer. 



| 25. The system of claim 23, wherein tn^ means for receiving customer information 
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1 1 means for receiving from the sponsoring organization as part of the customer 

i information a requested line of credit. 
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26. T\he system of claim 23, further comprising 
means for transmitting to the sponsoring organization an indication of an authorized 

line of credit for the customer. 

27. The systernbf claim 26, further comprising 
means for receWing a guarantee from the sponsoring organization of responsibility 

for amounts over the authorized line of credit. 

28. The system of claim 2V, further comprising 
means for increasing the authored credit line by an amount equal to the guarantee. 

II 29. The system of claim 23, further comprising 

ij . \ 

! i means for offering the customeMnancial incentives to accept the credit; and 

| means for receiving an indication^ acceptance of the financial incentives by the 

i 

I customer. 

30. A method for issuing a line of credit comprising the steps of: 

receiving from a sponsoring organization a request for a line of credit for a customer 
having a reservation for future services with the sponsoring organization; 

evaluating the creditworthiness of the customer to\letermine whether to offer the 
customer a line of credit; 
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transmitting to the sponsoring organization an indication whether a credit line for the 



10 



LAW OFFICES 

Finnecan, Henderson, 
Farabow, Garrett 
8 Dunner, L L p. 

1300 I STREET, N. W. 
WASHINGTON, DC 20005 
2O2--4O3-4000 



customer has been approved; 

creating a customer account including information about the customer; and 
activating the customer account upon receipt from the sponsoring organization of an 
indication that theycustomer has accepted the credit line offer. 

3 1 . The method or\claim 30, further comprising 
receiving from the sponsoring organization a guarantee of credit amount over the 

credit line; and 

indicating the guarantiee in the customer account. 

32. A computer readable medium having a computer readable program code comprising: 

means for causing a computers receive from a sponsoring organization a request 

II \ 

j j for a line of credit for a customer having ayeservation for future services with the sponsoring 
organization; 

means for causing a computer to evaftiate the creditworthiness of the customer to 
determine whether to offer the customer a line oWedit; 

means for causing a computer to transmit to the sponsoring organization an 
indication whether a credit line for the customer has bfeen approved; 

means for causing a computer to create a customer account including information 
about the customer; and 
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means for causing a computer to activate the customer account upon receipt from the 
sponsoring^prganization an indication that the customer has accepted the credit line offer. 

33. The medium of claim 32, further comprising 

means fon causing a computer to receive from the sponsoring organization a 
guarantee of credit amount over the credit line; and 

means for causing a computer to indicate the guarantee in the customer account. 

34. A method for establishing a credit line for a customer, said method comprising the 
steps of: 

evaluating the credit of a ftotential customer who has not solicited a credit line; 

providing a credit card to a remote location where said customer is expected, if a 
credit line has been approved for offerNx) said customer; and 

initiating an offer of said credit c^rd to said customer by a third party while said 
customer is at said location. 

35. The method Vxording to claim 34, further comprising 
obtaining an acceptance^ said offer from said customer. 
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36. The method according tb^laim 34, wherein said step of initiating an offer includes 
preparing an application for said creak card. 
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37. The method according to claim 34, wherein said step of initiating an offer is 
performed in comnection with a chargeable event at said location. 
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38. The methoa according to claim 34, further comprising 

activating skid credit card with a purchase at said location. 
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39. The method according to claim 34, further comprising 

inducing said customer to accept said credit card by offering an incentive for a 
purchase at said\location. 

40. The method apeflffihui to claim 34, further comprising 
receiving purcHasefc against said credit line. 

41 . A method for establishing a credit line for a customer, said method comprising the 
steps of: 

identifying a potential ^customer who is expected at a remote location; 
evaluating the credit of said customer; 

providing a credit card ta said remote location where said customer is expected, if a 
credit line has been approved fortaffer to said customer; and 

then initiating an offer of sa|d credit card to said customer by a third party while said 
customer is at said location. 
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42. The method according to claim 4 1 , further comprising 
obtaining an acceptance of said offer from said customer. 

43 . The method acdbrding to claim 4 1 , wherein said step of initiating an offer includes 
preparing an application Vor said credit card. 

44. The method according to claim 41, wherein said step of initiating an offer is 
performed in connection with a chargeable event at said location. 



45. The method according t^ 
activating said credit i 



41, turtner composing 
a purchase at said location. 



46. The method according to claim 4 1 , further comprising 

inducing said customer to accept sai)^ credit card by offering an incentive for a purchase at 
said location. 

47. The method according to claim 41, further comprising 
receiving purchases against said credit line. 

48. A method for establishing a credit fljne for a customer, said method comprising the 
steps of: 

evaluating the credit of a potential customer who has not solicited a credit line; 
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said customer if a credit line has been approved for offer 



allocating a line of credit fcff < 
to said customer; 

providing an indication of s^id allocated credit line to a remote location where said 
customer is expected; and 

then initiating an offer of saiji credit line to said customer by a third party while said 
customer is at said location. 



49. The method according to ch 

preparing an application fori said 



^im 48, wherein said step of initiating an offer includes 
credit card. 



50. The method accordin; 
performed in connection with ^ch^geabl 




48, wherein said step of initiating an offer is 
e event at said location. 



5 1 . The method according to cl aim 48, further comprising 
activating said credit card \yith a purchase at said location. 

52. A method for activating a ^redit card for a customer, said method comprising the 
steps of: 

providing a credit card to a remote ] 
initiating an offer of said credit card 
and 
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activating said credit card as 



location where a potential customer is expected; 
to said customer while said customer is at said location; 



part of a chargeable event at said location. 
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| 53. The method according to dlaim 52, further comprising 

inducing said customer tojactivate said credit card by offering an incentive for a 
purchase at said location. 

54. A method for activating a credit line for a customer, said method comprising the steps 
of: 
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aid customer; 

allocated credit line to a remote location where said 



said customer by a third party while said 



allocating a line of credit for 
providing an indication of sai^ 
customer is expected; 

initiating an offer of sai 
customer is at said locati 

activating said credit card as dart of a chargeable event at said location. 
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55. The method according to 
inducing said customer to 

purchase at said location. 

56. A method for requesting credi t 
identifying a customer who is 
requesting a line of credit frorh 
obtaining a credit card from sa 



54, further comprising 
activate said credit card by offering an incentive for a 



and 



for a customer comprising the steps of: 
expected to arrive at a particular location; 
a credit provider for the customer; 
d credit provider if said line of credit was approved; 
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offering said credit card to sid customer while said customer is at said location. 



57. A method for requesting credfy 
identifying a customer who is 
providing a request to a credit 
obtaining an indication from 

approved; and 

offering said credit line to said 



58. The method accon 



for a customer comprising the steps of: 
:xpected to arrive at a particular location; 
provider for a line of credit for the customer; 
t le credit provider of whether the line of credit was 



ler while said customer is at said location. 




57, wherein said step of obtaining an indication 
constitutes obtaining a credit card fromkaid credit provider. 

59. A method for obtaining a credit c ard for a customer comprising the steps of: 

obtaining a credit card from a creqit provider for a customer who is expected to arrive 
at a particular location; 

then offering said credit card to sekd customer while said customer is at said location; 



and 



activating said credit card as part of a chargeable event at said location. 
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60. A method for obtaining credit for a customer comprising the steps of: 

obtaining an indication from a credit provider of a line of credit that has been 

established for a customer who is expected to arrive at a particular location; 

then offering said credit line to said customer while said customer is at said location; 

and 

activating said credit line as part of a chargeable event at said location. 
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